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A Co mplete 
Variety List 


—Or— 


ORNAMENTALS, FRUITS, EVERGREENS 
ROSES 
CLEMATIS and HERBACEOUS PLANTS 
FOR 


NURSERYMEN ORCHARDISTS 
DEALERS GARDENERS 
LANDSCAPE ARCHITECTS 


Lowest Prices Consistent With Quality 


Our office and nurseries are situated on 
the Rechester and Eastern R. R. only 
one and one-half hours from Rochester. 


W. & T. SMITH COMPANY 


THE GENEVA NURSERY 


1000 Acres GENEVA, N. Y. 70 Years 

















FOR FALL OF 1917 





WE WILL HAVE OUR USUAL LINE OF 


Ornamentals, Shade Trees, 


Perennials, 


Apple, Plum, Cherry, 


Peach, Etc. 





C. M. HOBBS & SONS 


Marion Co. Bridgeport, Ind. 


























STARK BRO’S 
Extra Heavy 2-Yr. Grape 


Leading Varieties, especially Concord. Strong 

tops and big roots, greatly preferred by the 
Retail Trade. Our heavy Extra No.1 2-yr. 
grades will please our customers and cost no 
more than the ordinary No. 1 grade usually 
offered. 

The vines we grow in Erie Co., Pa., in the fine 
grape soil along the South shore of Lake Erie, 
are unsurpassed. We really think they can not 
be equalled elsewhere. 

In addition to Concords, we will have Moore 
Early, Niagara, Worden, and other standard 
varieties on which we will be pleased to quote. 


Special prices for early buyers—send us your want lists. 


Stark Bro’s Nurseries 
LOUISIANA, MO. 


Grape Nurseries in Erie Co , Pa. -Best Grape Soil in America. 














J. & P. Preferred Stock J. & P. Preferred Stock 


NOT HOW CHEAP BUT HOW GOOD 


Is our slogan. It is our ambition to grow and sell 
the best there is in our lines—because quality 


goods sell themselves, and at living prices. It 


isn’t necessary to be always cutting under the 


other fellow. 


We grow a pretty complete assortment, but 
our specialties are: — 
Field-grown Roses Ampelopsis 
Clematis, Large-flowering Clematis Paniculata 
Tree-form Hydrangeas Tree-form Lilacs 
Shrubs Perennial Plants 
Paeonies Shade Trees 
NOTE—We sell to the trade only. Have 
no retail business of our own. Our trade 


customers get and are entitled to our very 
best stock and very best attention. 


JACKSON & PERKINS COMPANY 
NEWARK NEW YORK 


J. & P. Preferred Steck ‘J. & P. Preferred Stock 
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AUGUST ROLKER & SONS, N. YY. CITY— 
Importers of General Nursery Stock, Rhodo- | 
dendrons, Roses and Hardy Bulbs for the. 
Nursery trade. Address -P. 0. Box or 
51 Barclay Street. ' 


Ww. & T. SMITH CO., GENEVA—Highest 


grade stock of Fruit and Ornamental trees, 
Shrubs, Ev yeeee ete. Cata- 


Rate for Announcements in this Depart- 
ment: 25 cents per line; minimum charge 
$1.00 per issue. 


GENERAL NURSERY STOCK rait ana 
LOWEST PRICES CONSISTENT WITH 


ALABAMA logs. 
HUNTSVILLE WHOLESALE NuRsERIEs, | @4"!TY- 
HUNTSVILLE—Apples, pears, plums, peaches, JOHN WATSON, NEWARK,—Ornamentals: 
cherries, roses, pecans and magnolia grandi-| Apple Seed; Kansas Apple Seedlings; Fruit | 
flora. Send for price list. Tree Seedlings, Manetti Rose Stocks m 
prominent French grower. 
CONNECTICUT 


c. R. BURR & CO., MANCHESTER—Ber- NEW JERSEY 
beris Thunbergii Seedlings a Specialty. Large); princETON NURSERIES, PRINCETON, 
— = a Grades. General Line of Nur- N. J.—High Grade ornamental nursery stock. 
—]— European importations. 


J. T. LOVETT, LITTLE SILVER, N. J.— 
Largest and best stock ef California Privet 
in the world. Berberixs Thunbergii and Polish 
Privet in targe supply. Introducer of Cali- 
fornia Privet as a hedge plant. 


OHTO 


STORRS & HARRISON CO., PAINESVILLE 

Growers of everything that makes a com- 
plete nursery. Issue catalogues and price 
lists. Wholesale and retail. Specialists tu 
whatever we propagate. 


INDIANA 
Cc. M. HOBBS & SONS, BRIDGEPORT, IND. 
—General line of fruit and ornamental nur- 
sery stock. Can furnish ornamental trees in 
almost any size wanted. 


IOWA 


SHENANDOAH NURSERIES, SHENAN- 
DOAH—General line of high grade nursery 
stock. 


MOUNT ARBOR NURSERIES, SHENAN- 
DOAH—Complete line of high quality nursery 


stock for the wholesale trade. Apple seed- TENNESSEE 
lings. Grafts. RIVERVIEW NURSERY, McMINNVILLE— 
Forest and Ornamental Seedlings. Seeds, 
MASSACHUSETTS Shrubs, Trees, etc., at special low prices. We, 


grow millions of Privet-Amoor River, North 


BAY STATE NURSERIES, NORTH ABING- and South: Ciliatum, California, Ibota and 


TON—Assortment of Trees, Shrubs, Vines, 


> 
Roses, Herbeaceous Perennials, ete. Polish. 
THE GLOBE NURSERIES, BRISTOL — 
MICHIGAN 150,000 Peach Trees for sale, Standard Sorts, | 
Special Price on Sizes 9-16 to 1 inch. 


I. E. ILGENFRITZ’S SON CO., MONROE— 
Growers and dealers. Standard fruit trees, 
dwarf fruit trees, small fruits, ornamentals, 
shade trees. Employ agents, issue catalogues. 


MISSOURI 


| STARK BROS. NURSERIES AND ORCH- | 
| ARDS CO., LOUISIANA—Genersai line of nur-, 
sery stock in lInrge quantities and variety. | 


VIRGINIA 


Ww. T. HOOD, RICHMOND—California pri- 
vet. General line of high arade nursery stock. 


SEEDLINGS, ETc. 








Nurseries enst, west and south. Quotations | KANSAS 
premptly submitted. } 
: ee i J. H. SKINNER & CO., TOPEKA—Frult and | 
} NEW YORK. ornamental trees and shrubs. Apple and | 
| JACKSON & PERKINS COMPANY, NEW-| pear seedlings. Forest tree seedlings. j 


ARK—Orvuamentals, roses, clemantis, tree 
hydrangeas, perennials, ete. Agents for for- 
elzn houses selling French fruit tree seed- 
lines. Belgian Azalens, exotic plants, etc. 
WHOLESALE ONLY. 


F. W. WATSON & Co.,, TOPEKA—Japan 
Pear Stocks and Apple Seedlings, United 
States Grown, Produced and Handled with 
Utmost Care. Particular as to Grades and 
Quality. 
| LL. R. TAYLOR & SONS, TOPEKA, KAN.— 


Apple Seedlings: French and Japan Pear 
Seedlings: Fruit Trees. 





“American Nurseryman” is the only Nur- 
sery Trade Journal which does not come 
under the ban. It is not owned, directly or 


indirectly, by a business concern belongin KENTUCKY 
: 9'"9| wWwILLADEAN NURSERIES, SPARTA— 
to the trade in whose interest it is issued.| Lowest prices om ornamental t shrubs 


rees, 
and tree seedlings. Catalpa Speciosa or Black 


It is absolutely independent. Loenst Seedlings in any quantity. 





CHERRIES, ETC. 


INDIANA. 


VINCENNES—Cherry trees, 
General lime of other | 


Ww. Cc. REED, 
one and two year. 


stock. 
H, M. SIMPSON & SONS, VINCENNES— | 


~ ed trees a specialty; one and twe i 
old. 


SMALL FRUITS | 
NEW YORK 
T. S. HUBBARD CO., FREDONIA—Longest 
Established growers Grape Vines. 
stock in United States. Also Currants, Goose- | 
berries, Blackberries. 
| 
R. B. GRIFFITH, FREDONIA—Grape Vines, 
Currants, Gooseberries. | 


FOSTER-COOKE CO., FREDONIA—Grape | 
Vines, Currants, Gooseberries. 

JOSSELYN NURSERY CO., FREDONIA— | 
Largest growers in America of Grape Vines. 
Also grow Gooseberries, Currants and other 
small frnits. 


OHIO 
WICK HATHAWAY, MADISON, O.—Rasp- | 
berry, Strawberry, Currant and Gooseberry | 
Plants. Grapevines. Small Fruits a Specialty. | 
W. N. SCARFF, NEW CARLISLE—BEvery- 
thing in small fruit plants. Ask for price list. 
Large stock and great variety. 


SUPPLIES 


BENJAMIN CHASE CO., DERRY, N. H.— 
All kinds of labels for nurserymen’s use. Sam- 
ples and prices submitted upon application. 


DAYTON FRUIT TREE LABEL CO., DAY-| 


TON, O.—Labels of all kinds for nurserymen’s 
use. Samples and prices upon application. 


FOREIGN NURSERY STOCK 
BARBIER & oo, ORLEANS —wrute tree 


stocks and ornamental stocks. Wholesale. 
trade list free. 


HOLLAND | 

FELIX & DYKHUIS ROSKOOP—High 
grade Boskeoop Nursery stock of any descrip- 
tion. TUlustrated catalogue free } 


KEESENS’ TERRA NOVA NURSERIES, 
AALSMEER—Specialty BUXUS tn all shapes | 
and General hardy Nursery Stocks. Address | 
AUGUST ROLKER & SONS, N. Y. City, 5&1 
Barclay St. 





No person or firm interested in any way 
in the sale of trees or shrubs, flowers, land 
or fruit, or any trade supplies is in a posi- 
tion to dictate the policy of this publication. 
American Nurseryman is the only Nursery | 
Trade Journal of which this can be said. 





NO MATTER WHAT 


Periodicals you are taking you cannot at- 
ford to be without ‘‘ American Nurseryman’’ 
declared by —e Nurserymen throughout 
the country to be ond question the most 
able and valuable Nursery Trade Journat 
| published. 


| Nursery Directory for 1 
$5 N ectory for $ 


Only exclusive Nursery Directory 
ublished. Every State; Canada and 
oreign. Based on official sources. 

Revised to date. Lies flat, facilita- 

Twelve and one-half cents a month by the ting the copying of addresses. Other 

year. Twenty-four issues a year. improvements. 


NEW EDITION READY NOW 


A recent subscriber to our Credit and Information 
List says: Sent postpaid for $1.00 by 


“Think it the best money we have, American Fruits Pub’g. Co., Rochester, N. Y. 
over spent. | AMERICAN NURSERYMAN 
| 








For full particulars write 
NATIONAL FLORISTS’ BOARD OF TRADE THE NATIONAL JOURNAL OF 
Commercial Herttculture 


56 Pine St., New York City 








NOTICE 


To all American Nurserymen and Seedmen 
desiring to keep in touch with commercial horti- 
culture in England and the continent of Kurop- 
Your best means of doing this is to take in the 


HORTICULTURAL ADVERTISER | 


Our circulation covers the whole trade in Great 
Britain and the cream of the European firms. | 
Impartial reports of all novelties, etc. Paper free 
on receipt of $1.00, covering cost of postage yearly. | 
As the H. A. isa purely trade medium, applicants | 
should, with the subscription, send a copy of thele| 
catalogue or other evidence that they belong to thr | 
nursery or seed trade, 


Established 1883 
4 & C. PEARSON, Lowdham, Nottingham, Eng 








W. T. HOOD & CO. 


OLD DOMINION NURSERIES RICHMOND, VA. 


| 
WE OFFER | 


For FALL 1917 Peach 


Peach trees, Apple trees etc, We also offer a nice line 
of Norway Maples, Pin Oaks, Oriental Planes etc. 
California and Amoor River Privet, 1 and 2 yr. Norway 
Spruce, Peach Seed, Tenn. and N.C. Naturals. Also 
Peach Seedlings size of lead pencil. 


| 
A complete line of Nursery Stock. Special prices on | 


Send us your list for quotations 





Currants 
Spirea Van Houtte 


Other Ornamental Shrubs. H. P. Roses, Etc. 


| 
| 
| 


Will be pleased to quote on your list of wants 


I. E. ILGENFRITZ’ SONS CO. 


The Monroe Nursery 


Established 1847 


Offers a fine stock of 


Gooseberries 
Berberis 


MONROE, MICH. 






American Nurseryman Monthly Guide For Purchasers 
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EDITORIAL DEPARTMENT—C i fous on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articies ona 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
$ produce photographs relating to these topics, Orchard Scenes, 
» Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Piants, Portraits of Individuals, etc. All photographs 
will be returned promptly. 

P ADV ERTISING—Advertising forms close on the 12th and 
) 27th of each month. If proofs are wanted, copy should be on 
P hand one week earlier. Advertising rate is $1.40 per column- 
) width inch. 

, “AMERICAN NURSERYMAN” is distinctive in that it reaches 
an exceptional list and covers the field of the business mun en- 
| gaged in Commercial Horticulture—the carlot operator. Here 
§ is concentrated class circulation of high character—ihe Trade 
» Journal of Commercial Horticulture, quality rather than quan- 
tity. 

> “AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 





> te any address in the United States for $1.50 a year; to Canada 
or abroad for $2.00 a year. Add ten cents unless bank draft, 
postal or express money order is used. 


AMERICAN FRUITS PUBLISHING COMPANY, INC. * st#te Street, 


) RALPH T. OLCOTT 
4 Editer and Manager 





THE AMERICAN NURSERYMAN---July 15, 1917 








WHAT THIS MAGAZINE sTANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
fearless policy in harmony with the growing ethics of modera 
business methods. 

Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of ita 
vuits. 

WV holesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- 
MAN” is not the official journal of any organization. It there- 
fore makes no distinction in favor of any. It is untramme}led 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 

Se This Magazine has no connection whatever with a par- 
(ieular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the east- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announeemenrts 
frem every news coruer of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Pianting and Distribu- 
tion. 











Classified Business Announcements In this Issue 


American Nut Journal ...... Devoted to Nut Culture............ 
Audubon Nurseries ......... Ornamental Nursery Stock........ 
Is is rad och ot inetes General Nursery Stock ............ 
Berckmans Co., P. J......... Ornamental Nursery Stock......... 
Burr & Company, C. R....... Berberris Thun. Seedlings......... 
Chase Company, Benjamin..Nursery Labels ................ Cover 
SS eee ee Ornamental Nursery Stock......... 
Conard & Jones Company...How to Grow Roses............... 
Ga Previvecicisces Se ST Ee coh ibnackeees tsa’ 
Felix & Dykhuis ........... Holland Nursery Stock......... Cover 
POL I aS ad vecadiwsees General Nursery Stock............. 
Hobbs & Sons, C. M......... General Nursery Stock......... Cover 


Hood & Company, W. T.....General Nursery Stock............ 
Horticuitural Advertiser..... PTEIGN VHRES PVOUINE. «occ ccscsces 


Lindley Nursery Co., J. Van..N. C. Peach Seed 
Nat. Florists’ Board of Trade. Collection Accounts 


tioward Rose Co............. Own Root Field Grown Roses...... 
tgenfritz, Sons Co., |. E... General Nursery Stock............. 
Jackson & Perkins Co....... Ornamental Stock ............. Cover 
Landscape Architecture.....By Samuel Parsons................ 


i a Serre re Clematis and Shrubs .............. 
Portland Wholesale Nur. Co.. General Nursery Stock............. 
OT ee a a ee 
Skinner & Company ........ General Nursery Stock............ 
Smith Company, W. & T.....General Nursery Stock......... Cover 
Stark Bres. N. & O. Co........ General Nursery Stock......... Cover 
Watson & Co., F. W.......... PY dln l punwusenak’es saad Cover 
Wild Bros. Nursery Co....... Peonies, Mallow Marvels........... 
MCNTHLY GUIDE ......... Classified Advertisements ......... 








40,000 plant na ines. 








The Standard Cyclopedia of Horticulture o.... i sey 





E HAVE sold to Nurserymen and Horticulturists many sets of this Monarch of Horticultural Literature. It 
is the standard publication of the kind and should be in the library of every progressive horticulturist. Asa 
reference book it is unexcelled. Six volumes, large quarto; 3600 pages; 24 full page plates; 96 sepia half-tone 
engravings; more than 4000 text engravings; 5000 collaborators; approximately 4000 genera, 15000 species and 


Write for 16-page prospectus containing description and our offer. 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 39 State Street, Rochester, N. Y. 
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Comment On Current Copics 


U. S. DEPARTMENT AGRICULTURE 


Prof. Corbett, representing Secretay 
Houston of the U. S. Department of Agri- 
culture, said the United States has the 
greatest agricultural organization in the 
world, due to the activities of just such 
bodies as the American Association of Nur- 
serymen. Therefore the U. S. Department 
of Agriculture is especially interested in 
the work of the nurserymen. “There is 
great need for building up amateur horticul- 
ture. You have built up a large interest in 
this subject; you are looked to for extension 
of the work. Nurserymen should pan to 
put good nursery stock within reach of the 
family of moderate means. Aside from the 
aesthetic side of the subject it is important 
for the nurserymen to develop commercial 
horticulture. We have heretofore depended 
upon Europe for raw nursery material. It 
behooves us to safeguard our own interests 
of plant orchards or groves from which to 
take seeds as stocks. In the matter of im- 
attention has been paid to 
adaptability to locations. The French crab 
is not the only stock for the apple. The 
use of American stocks for all kinds of trees 
and shrubs will widely extend the commer- 
cial possibilities of your proposition. I pre- 
dict the day is not far distant when the pro- 
gressive vineyardist will specify the stock 
and scion which he knows is adapted to his 
soil and purposes. This is a phase of the 
nursery which is to work itself 
out. Instead of keeping on hand an open 
stock the product desired will be grown 
upon a contract or an order basis.” 

In the matter of nomenclature the U. S. 

endeavoring to standardize 
We have been testing out the 
We find that the 
greater than we 
There are other 


portations no 


business 


Department is 
and simplify. 
matter of recorded trees. 
influence of the stock is 
have heretofore thought. 
than dwarfing effects. 

Apparently a certain stock in a certain lo- 
cality will positively decide the success or 
failure of a commercial enterprise in hor- 
ticulture; but absolute knowledge as to this 
has not yet been established. 

The department will soon have a large 
cold storage plant, the largest laboratory 
of the kind for the study not only of fruits 
but also of nursery stock. 

F. W. Kelsey moved that while the Asso- 
ciation regrets that the secretary could 
not be present, the sincere thanks of this 
organization be extended to Prof. Corbett. 





“A paper which gives the bert value to the 
reader will give the best value to the adver- 
tiser as well. I don’t think there is any 
argument about the soundness of this view.” 
~-H. Dumont, Chicago, Ill., in Printer’s Ink. 





L. A. GOODMAN 


L. A. Goodman of Kansas City, one of the 
best known fruit growers in the Middle 
West, died June 26 at Goodman, Mo., where 
he had gone ten days ago to look after his 
extensive orchard interests. Sunstroke was 
the cause of his death. Mr. Goodman was 
72 years old. 

Mr. Goodman was secretary of the Mis- 
souri State Horticultural Socciety for 25 
years prior to 1908, and for six years was 
president of the American Pomological So- 
ciety. He also was general manager of the 








L. A. GOODMAN, Kansas City, Mo. 


Ozark Orchard Company and the owner of a 
1,000 acre fruit farm at Goodman, Mo., which 
town was named for him. He was a native 
of Michigan, and in 1867 went to Missouri 
and bought a farm at the edge of Westport, 
then a village, and planted a fifty acre or- 
chard. The old fruit farm is now the site 
of one of the exclusive residence sections 
of Kansas City. Mr. Goodman also had been 
a lecturer on horticulture at the Missouri 
State University. 

He is survived by a widow and three 
daughters, all of whom live on the original 
tract of land purchased for a homestead. 
The daughters are Mrs. David L. Croysdale, 
Mrs. Paul A. Simmons and Miss Marie Good- 
man. 


Georgia peaches are being shipped from 
Fort Valley district at the rate of 100 cars 
daily. The crop is estimated at 3,800 cars. 


A TWO YEAR’S RECORD 


Henry B. Chase addressed the Philadel- 
phia convention on “Two years under the 
New Constitution of the American Associa- 
tion.” He showed that among the accom- 
plishments are the referring of applications 
for membership to the executive committee; 
a graduating scale of dues; two classes of 
membership. 

“These are the three principal 
made,” said Mr. Chase. I believe they are 
good ones. We are building a business or- 
ganization. These changes and others in 
view give us the ground work. But have 
we received the actual benefits we expected? 
(A voice, “No) I believe we have a better 
Association than before. It is now up to 
the membership to make it still more effect- 
ive. We have been passing through the 
formative period. We have the office of 
secretary and counsel, an arbitration com- 
mittee and a credit and collection bureau. 
But the members have not used the bureau 
as much as they might. A total of $8,000 has 
been collected through it, at a profit to the 
Association of $450. We ought to make 
the profit $2,000. Not ten per cent of the 
members have co-operated in the matter of 
the collection of statistics. No constitution 
that was ever built will make an associa- 
tion. Is it possible to make this a real busi- 
ness organization? Anything this As- 
sociation wants that is reasonable and prop- 
er it can have but we must all work together 
to get it.” 


changes 


Yes. 








NURSERYMEN AS BUSINESS MEN 

A good grower is often a very poor busi- 
ness man, and judging from remarks in the 
Trade Press, this is pretty much the rule 
the world over. The American Nursery- 
man says that “nurserymen must first be- 
come business men” before the trade can 
be a prosperous one. The following para- 
graph from the same article is worth the at- 
tention of those who think they have noth- 
ing to learn from the press: 

“A nurseryman who declines to read a 
journal representing his trade, and whose 
knowledge of what is going on in the busi- 
ness to which he is devoting his life work 
is confined to what he may gather at one or 
two of the four or five sessions of a conven- 
tion once in three or four years happening 
to be held within gunshot of his home, can- 
not be expected to know much of modern 
nursery business practice.”—Horticultural 
Advertiser, London, England. 


The Dallas, Tex., Nursery Co. has been in- 
corporated by Albert H. Rogers, Namon W. 
Pitts and E. F. Powell; capital stock, $1,000. 
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How to Make the Nursery Business Feed and Clothe Us and Pay 


Our Debts 


J. H. DAYTON, Painesville, O., Before Amer can Association Nurserymen 


I suppose I would be doing something not 
contemplated by our worthy program com- 
mittee, if I answered the above question in 
a few words and quit, but they would be 
thusly—‘“Under present conditions, I do not 
know.” Am not the seventh son of the sev- 
enth daughter, only the fifth, and in times 
like the present, who can shape a business 
policy that may not be entirely wrong thirty 
to sixty days in the future? Add to the diffi- 
culties of paying debts, clothing ourselves 
decently, buying bread, possibly butter, in 
normal times, we have to shoulder a few 
problems now, that I cannot attempt to 


answer. 

If the Allies are successful in ending the 
war in six months to a year, what? In two 
years, what? In three to four years, what? 
If Germany wins in six months to four years, 
what? 

I quote “The farmer is engaged in the 
most hazardous business in the world. He 
is the plaything of nature, and the child of 
chance. He never knows what he is going 
to raise or what it will bring him when he 
gets it. He has to compete in the labor 
market with the whole world. The govern- 
ment, the factories, highway interests, etc. 
are putting labor practically. out of his 
reach.” 

Substitute nurseryman for farmer, and I 
beileve the above statement is absolutely 
true. The farmer does raise some crops 
that are sure of a market at some price, or 
can be carried for a future market. Nursery 
products are dug and ready for sale, and 
must be sold or destroyed. A few more dif- 
ficulties we are squarely up against, high 
prices of all material we have to use, and 
they are absolutely indispensable, lumber, 
nails and metals of all kind, packing ma- 
terial, paper, twine, and so on through the 
list; 100% advance is common, and many 
things unobtainable, unless contracts are 
made at high prices, long in advance. Labor, 
at least in most sections, advanced 50% to 
100%, and absolutely unobtainable in quan- 
tities needed at any price. 

In Mexico a much displayed advertise- 
ment reads “The Beer That Made Milwau- 
kee Jealous” and it certainly was enough to 
make a poor Eastern nurseryman jealous 
last spring to read that the employees of a 
Western concern had struck for a raise 


from $1.70 to $2.00 per day, while we could 
not get enough men at $2.50 to $2.75 per 


day, and the quality of those obtained far 
below par. 
TRANSPORTATION—QUARANTINE 
Transportation, both freight and express, 
at least in some and possibly in all sections, 
entirely undependable. We trucked a fair 
share of our express matter to little stations 
five to fifteen miles away last spring in or- 
der to get it moved at all. How much we 
lost in orders not sent, because our custo- 
mers could not depend upon freight service 
and how many orders we turned down, that 
in normal times, we would have bought 
stock. for, I do not know, but certainly a 
large amount. Absolute embargves on many 


roads, and against many cities, lasting three 


to ten days, in the rush of the busy season, 
adding to the complications and loss. 
Quarantine, at the rate we are going, it 
will be but a few years, until the avowed 
purpose of some of our entomological 
friends is accomplished, and shipments out 
ef our own state or importations from out- 








side the borders will be prohibited, and 
most of us, safe in the precints of a bank- 
ruptcy court or in the arms of a receiver, 
can look back and mourn over days of sel- 
fish interest in our own business and lack of 
co-operation with fellow nurserymen. 

It seems to me that there are but two 
things that a man or firm can do, when 
business does not feed, clothe and pay his 
debts, and I want to add to that, make a fair 
percent of profit. ° 

First—Cut expenses, but to any large ex- 
tent, this is impossible under present con- 
ditions. A little paring can be done, and a 
few economies introduced by most firms, 
but most of our expense items are already 
much increased with every probability of 
still larger increases in the near future. 








J. H. DAYTON, Painesville, O. 


Second—Raise prices on what products 
we do sell. Ha! ’tis easy, “ring the butler 
and give the order,” but why in the name 
of—well you supply the word, when people 
are paying more for every article they buy, 
necessities or luxuries, should nursery pro- 
ducts stay at the same old price, or in many 
cases during the past year at as low or lower 
prices than ever before, and echo answers, 
Why? 

QUESTION OF PRICES 

I see that the question of prices is on our 
program, and will be presented and dis- 
cussed by abler men, but as far as I can 
see it is the paramount issue to be solved, 
if a satisfactory answer is to be given the 
subject assigned me, and a subject that can- 
not be hammered too much or given too 
much attention at this convention. 

Let us think of a few evils that stand in 
the way of fair values—say department 
stores, the basis of to-day’s success is 
efficiency, as possibly shrewdness was the 
quality demanded by the last generation and 
is still depended upon by most nurserymen. 
Now the department store is efficient, and I 
have no quarrel with it, and it may prove 
to be so efficient that it will be the best and 
possibly the main way by which our stock 
will be delivered to the consumer, but why 
in the name of common sense, should they 
buy our products at less than cost, and at 
a less price than we will sell them to the 


trade? We paid 7¢ to 9¢ each for apple 
trees the past season, plus the freight and 


boxes, and the same firm sold the same 
grade of trees to department stores who re- 
tailed them over the counter at 10¢ each, 
three for 25¢. Of course, they are glad to. 
and can sell them cheaper than we, their 
money is probably invested thirty days or 
less, and if they clean up 2% it is a good 
business. If we could make 24% a year on 
our investments, think we would be satisfied, 
but again, the question, why is their money 
better than ours, and why should they buy 
stock at less than regular trade rates? The 
nurserymen’s investments, even in one year 
seedlings is locked up a year, on most fruit 
products he locks up capital two to four 
years and on many ornamental products 
still longer time, and can make but one turn- 
over in one to six or more years. 
OUR OLD FRIEND SURPLUS 

Take our dear old friend “Surplus.” A 
note in a late trade paper says “10,000 trees 
sold at Western New York point to be 
shipped to Long Island and delivered to cus- 
tomers at 10¢ each.” Carloads of good trees, 
No. 1 in all ways, were loaded in cars, 
shipped hundreds of miles, loaded on wag- 
ons and peddled out to planters at 10¢ each 
the past spring. Will not every purchaser 
who bought at the above price, think in the 
future that every nurseryman who asks him 
a fair price is a robber? We can all figure 
on about how the grower of the stock that 
was scld as above came out. He lost money, 
but how can matters be improved if the 
grower. has late in the season, say 50,000 
peach left in his cellar with no demand,and 
gets an offer of say $10.00 per 1000 that 
helps him out of the hole $500.00, in spite 
of the fact that we know the trees will be 
sold to planters at a price away below the 
cost of production and probably injure the 
market for our own and all other nursery 
products in the future years far more than 
the small gain made. 

Problem after problem, and real trouble 
after trouble, might be enumerated, but we 
have talked and written and resoluted and 
combined for these many years and gone 
home to cut prices and do business in the 
same old way. Sometimes we have started 
out resolved to keep our plantings at a 
reasonable price that would afford a fair 
margin of profit or burn it up, but how soon 
our good resolutions are as the dew on a 
sunshiny morning, or if we hold through a 
season, we find that one man “cannot live 
unto himself alone” and that it takes more 
than one individual to correct trade abuses 
that have existed for years. 

OTHER LINES BOTHERED TOO 

We may as well realize that all, or practi- 
cally all of these things from which we 
suffer, and about which we complain are of 
our own introduction and making, and if 
they are ever corrected, we are the only 
ones who can do it. At the same time, we 
are always prone to think that the other 
fellow’s business is aot as peculiar as ours, 
that they can correct abuses, adopt better 
methods and make money far easier than 
the nurseryman. I doubt it. Have even 
heard painters recently complain of bitter 
competition. There are about 250,000 busi- 
ness corporations in the country, 100,000 
have no net income, 90,000 make less than 
$5,000.00 a year, and only 60,000 make $5000.- 
00 and over annually. Now I believe that 
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any man who has successfully established 
a nursery business is of more than the aver- 
age intelligence, although he is probably a 
born gambler. Our problems are large, our 
investments are threatened, but there is 
surely a way out. Such a country as ours 
is bound to use both fruit and ornamental 
stock in ever increasing quantities for any 
average number of years and planters are 
perfectly willing to pay for what they want, 
a price that will allow the grower a fair 
profit, but as long as they are offered stock 
at 10¢ by one man, and anywhere from 15¢ 
to $1.00 by others, as long as one guaran- 
tees stock to grow, another replaces at half 
price and the third disclaims all responsibil- 
ity, after delivery to the pransportation Co.: 
so long, in fact, that as a trade we have 
no standard terms, or grades or prices, no 
selling methods, other than to find out what 
the other fellow’s prices are and cut them, 
no ideas of planting, except as we made 
money on the item this year to largely in- 
crease our plantings of the same and kill 
our market as soon as possible; so long as 
we continue to deal wholly as individuals, 
with no care for the success of the other 
fellow, so long as we are blind competitors 
instead of intelligent organizers, so long 
will our creditors continue to push us off 
the map by scores, after every period of de- 
pression, caused either by business, poor 
growing seasons, low prices of fruit, or the 
plantings of our own products. 
THE ONLY HOPE 

Our only hope is co-operation and stand- 
ardization, realizing that co-operation means 
at least a quality in giving as well as get- 
ting. That an accepted standard once adopt- 
ed should be absolutely adhered to. That we 
all have got to give up some pet methods 
and work for the good of the trade, as well 
as the individual. 

It is dead certain that no one group can 
ever raise themselves very high by trying 
to pull another down, and just as certain 
that for a few seasons at least, we could 
much more profitably clean our own house, 
correct our own business methods, than to 
spend the time searching for the defects of 
the, other fellow and trying either to put 
him out of business or induce him to do 
business in our own way, or not at all. 

We must agree on certain standards, we 
must realize that two trees even of the 
same size and age are not always of the 
same value. We must have one minimum 
price on standard articles fixed so that both 
producers and planters will understand that 
prices beneath that are below actual value, 
and that there is some reason, either honest 
or dishonest for such offers being made. 
We must rise or fall together, and honestly 
educate ourselves to co-operate in plantings, 
methods of sale, value of products, and then 
altogether educate our customers to know 
what our standards and methods are, and 
that in dealing with a member of the 
National Association of Nurserymen they 
are assured of honest goods, a square deal 
and money back, if not as represented. 

SUGGESTED PROGRAM 

First—Cut all unnecessary expense, but 
do not figure so close on help that stock 
will suffer, or your blocks produce second 
or third grades which should be first. 

Second—Fix a fair price so that if the 
stock sells it will give a profit allowing for 
increased cost of both growing and selling. 

Third—Stick to your prices. 

Fourth—Do not figure that everybody 
else is hard up and will decrease their 
plantings, that you will keep yours up or 
increase, make your planting list to corres- 
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pond with the demand for your own pro- 
ducts. 

Fifth—If the first war year proves to be a 
blighter on our business, borrow a little 
more and pull through; better years are 
bound to come. 

Sixth—Keep your chin up, your feet on 
the ground, your faith in God and the United 
States at white heat; your faith in the nur- 
sery outcome still hotter, and know that the 
Lord helps those who help themselves, and 
that 500 nurserymen working together, each 
willing to give the other 499 members and 
everyone of their customers an absolutely 
square deal and we will be as near sure to 
succeed as anything subject to human con- 
trol can be in this world. 


Transportation Report 


Since the last meeting of the Association 
few changes have taken place that affect 
the nurserymen. However the immediate 
future indications are that changes are in 
sight that will be of vital interest to all of 
us. The greatest of these appears to be the 
15% advance demanded by the carriers. If 
such advance is allowed by the Commission 
your committee does not believe it will be 
possible for the nurserymen to escape their 
part of it as no committees seem to be 
exempted. Such an advance on top the 5% 
and change in the classification (about 17%) 
making a total of 37% strikes the nursery- 
men, especially those in Official Classifica- 
tion territory as being more than they can 
stand. The carriers claim that nursery 
stock being classified and handled as a 
perishable product and with the low car load 
minimum, is not entitled to the low rale 
that prevailed prior to the change in classi- 
fication. 

Simply as a matter of information should 
the 15% be allowed will state the rate on a 
minimum car of nursery stock from New 
York to the Mississippi river, about 1,000 
miles will be $80 and from St. Louis to Texas 
points, average about 1,000 miles it will be 
$128.80. 

Along the line of high freight rates the 
following taken from the St. Louis Globe 
Democrat of November 1915 may be of in- 
terest to the members of the Association: 

“Freight Hauled Cheaply Over U. S. Rail- 
roads—In only one country in the world do 
railways haul freight so cheaply as the rail- 
ways of the United States. That country is 
India where the cost of labor is so little as 
to be almost negligble. On the other hand 
wages of railway employes in the United 
States are higher than in any other coun- 
try except Western Australia, in which coun- 
try average receipts per ton are almost 
twice as great as in the United States. In 
our own country the annual average wage 
of the railway employee in 1912 was $730. 
Only in Australia, New Zealand and Canada 
does the annual average wage reach one 
half that amount. In Japan it is $114.” 

“In capitalization per mile of its railways 
the United States is exceeded by every one 
of the principal countries of the world. The 
list is headed by the United Kingdom with 
a capitalization of $277.147 per mile. Bel- 
guim comes next with $216.343 per mile. 
Russia has an average of $149.814; France 
$148.436; Switzerland $122.010; Austria 
$121.327; Germany $116.365. The average 
for the United States is $63.535. In no coun- 
try in the world has so much progress been 
made in efforts to perform railway service 
in a manner which shall best serve the busi- 
ness interests of its patrons. In none of 
them is the service performed so cheaply.” 

The congested condition was worse than 
last year but presume all of you know what 
is responsible for such and the steps being 
taken by the carriers and the Interstate 
Commerce Commission to relieve it. 

The southern roads are endeavoring to 
substitute the Southern Classification for 
the Georgia Classification covering that state 
which is strongly opposed by the Georgia 
nurserymen and other shippers. The rate on 
nursery stock in Georgia is very low as com- 
pared to adjoining states and the nursery- 
men so admit; but the substitution of the 
Southern Classification will increase their 
rates from 50% to 240%. The transporta- 
tion committee is assisting them and trying 
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to get a compromise rate that will be satis- 


factory to all concerned. It will take prob- 
ably another year to adjust the matter. 

Some of the western nurserymen want 
the transportation committee to take up with 
the railroads and have the classification 
changed on strawberry plants so they can 
be shipped in same box or package with 
trees, but it has been the experience of your 
committee that such plan is not practicable, 
as any delay would cause the plants to per- 
ish. Does the Association desire to take any 
action? 

If the Association takes any action on the 
dormant and not dormant question the 
transportation committee will be then be in 
position to proceed with the Classification 
Committee. 

In September the traffic department of the 
American Express Co. wrote us, also many 
of the members east of the Mississippi river 
desiring to know if there was any good 
reason why nursery stock should be handled 
by them as second class instead of first 
class rate. Most of the nurserymen for- 
warded their letters to your committee 
which took the matter up at once and gave 
good reason why nursery stock should be 
rated second class and as no change has 
been made presume they were satisfied. 

Briefly, the foregoing covers what has 
taken place in transported matters during 
the twelve months just passed. Respectfully 
submitted, 

Transportation Committee ; 
Per Chas. Sizemore, 
Chairman. 


Post-script—The following letter from the 
Southeast has just come to hand: “Some 
of the nurseries in this section are very un- 
easy about transportation of nursery stock. 
The government is threatening to cut off 
both passenger and freight trains to some 
extent and. to put on an embargo in various 
sections and we would like very much to 
have your opinion as to what the outcome 
will be. Our business is nearly all retail 
and it would certainly be a heavy loss to us 
to send our agents out over the several dif- 
ferent states and then not be able to de- 
liver the stock. Thanking you in advance 
for any information you can give us are are,” 

We answered to go right ahead as though 
there was no war at all and nursery stock 
being perishable it was our opinion that the 
government would not place any embargoes 
against it. 

The lower minimums on. carloads in 
Southern Classification territory took effect 
on April 15, 1917. 

New Ohio Apple Seedlings—For the last 
three years the Ohio Experiment Station at 
Wooster has conducted an organized hunt 
for new varieties of apples possessing enough 
merit to suggest their addition to our al- 
ready long list of apple varieties. Thus far 
we have been able to examine and pass judg- 
ment upon 194 seedlings found in Ohio 
alone, while we have in addition a fairly 
long list of “undeveloped prospects.” Twice 
we have made exhibitions of Ohio seedling 
apples, each time causing surprise at the 
merit of the fruit exhibited Of course, 
many of the specimens submitted showed 
no merit when compared with our present 
varieties, and a large number must be 
studied in all phases of tree growth, hardi- 
ness, fruitfulness, etc., before their value can 
be determined. There are quite a few of 
these seedlings which show so much merit 
in their fruit characteristics that there is 
little doubt they will prove to be distinct 
acquisitions, in fact some of them are al- 
ready being grown locally in a small way. 
When a seedling shows sufficient merit 
to warrant further study we secure, if pos- 
sible, scions of the variety that we may be 
able to make a more complete study of tree 
and fruit characteristics. We have already 
123 of these seedlings growing here at 
Wooster.—Paul Thayer. 





Congress designated as a planting mouth 
April 15 to May 15. These dates coincide 
with the objective work of nursery stock 
distribution throughout the country. 

How many nurserymen followed up this 
lead by special emphasis on the Govern- 
ment’s action, looking to an increased out- 
put? 
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BRITISH COMMENT ON PRICES 

Your figure of a 20% increase may be 
best for roses, hardy perennials, plants 
and forest trees and such lines as are not 
in much demand now, as their sale may be 
further restricted if the price is advanced 
too much. 

But for fruit trees and bushes which 
come under the heading of food-producing 
lines, we consider that 331-3% increase 
is absolutely the minimum, and if 50% in- 
crease were proposed we would strongly 
support the proposal. 

Can you name a single utensil, manure, 
or any article used in the trade, or any 
single article of food that has only ad- 
vanced 20%? 

Please do not think it from any motive 
of profiteering that we emphasize the ab- 
solute necessity of a substantial increase, 
but only in order to ensure a decent living 
under present conditions. 

If it be found that sales are seriously 
restricted, prices can be lowered, if it be 
found possible to do sound business at a 
lower rate, but unless they are raised now 
there will be no chance to do so later. 

Fruit growers have not the labor to 
propagate much now and it is time for the 
nurseryman to get the. propagation busi- 
ness back into his own hands, also every- 
one expects things to be dearer and very 
little, if any, demur will be made. Prices 
of fruit will be up alongside those of other 
foods, and the earning capacity of an or- 
chard will tend to increase rather than to 
dimish—a fact we are always dinning into 
the heads of our customers. 

There is some reason to believe that 
home industries will be fostered rather 
than hindered by future Governments, and 
we anticipate an enormous boom in the 
capacity of workers—which 
means increased spending capacity—after 
the war, and we do not think there will be 
a better opportunity than the present to 
put our business on a sound financial basis. 
—W. P. Seabrook in Horticultural Adver- 
tiser. 
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ONE WAY OUT 

The nurseryman who insists upon a fair 
price for his stock, regardless of prices 
named by other nurserymen, and gives a 
superior quality for a higher price ought to 
be able to win out, provided he looks to the 
matter of distribution as closely as he does 
to production. 


That is a perfectly simple proposition and 
easily stated. Some who have tried it are 
skeptical. But if a nurseryman works up a 
trade which insists upon having his stock, 
notwithstanding the price and does not have 
to go into the open market year after year 
seeking customers here and there—in other 


_words one whose methods of distribution 


are as sure as his methods of production— 
his practice regarding prices should succeed. 
M. G. Kain’s advice to the planter is: “The 
initial cost of a tree is in most cases a mere 
trifle when compared to the after value of 
the specimen as a producer of fruit or 
beauty. Far better estimate the nursely- 
man and his business methods than com- 
pare or contrast his prices with those of his 
competitors. Such factors as trueness to 
name, plumpness and quantity of roots and 
thoroughness of packing are beyond price.” 
What many nurserymen need more than 
anything else is to become business men. 


Often we wonder if the artistic taste of 
business men is as general as the many il- 
lustrations of its existence seem to indicate. 
Perhaps it is; and then again may it not be 
that appreciative expression is often lack- 
ing? 

When you have received a particularly 
effective and pleasing piece of printed mat- 
ter which stands out prominently in the 
flood of trade literature ceaselessly flow- 
ing in—and out—do you ever take the little 
trouble to express to the author or the 
sender your appreciation? We think the 
answer is: Very seldom. Yet what an ex- 
cellent opportunity is here afforded for one 
of the finest of courtesies, for conveying an 
undoubted pleasure at the cost of a two-cent 
stamp, or even of a postal card, and for the 
practice of just another of those delightful 
amenities which show that competitors in 
business even are human. Try it next time 
you have the chance—and see what it 
draws. A little thing like this will relieve 
a long standing strain sometimes; in any 
event it can scarcely be misunderstood or 
fail of responsive feeling. 


Some authority should tighten the leash 
whenever an importer refers in convention 
to “mere inspectors” and otherwise tends 
to antegonize a body of officials who have 
shown marked disposition to co-operate 
with the nurserymen. Nurserymen of the 
United States can ill afford to return by 
their own act to the situation when in- 
spectors were positively unfriendly and 
aggravating incidents marked every ship- 
ping season in much greater degree than 
in recent years. 
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SPECIAL FREIGHT RATE REPORT 

Following is the report of the Special 
Committee on the proposed freight increase 
rates: 

Your Special Committee appointed by 
your President, John Watson, was repre- 
sented at a hearing at Washington, D. C., 
June 5th, 1917, before the Interstate Com- 
merce Commission on the matter of the 
application of the Railroads for a 15% 
increase in freight rates. 

The Committee members present carrying 
out the instructions of our Association, per 
resolution adopted at the Detroit Conven- 
tion in 1915, opposed any increase in freight 
charges being added to the present heavy 
burdens of the Nurserymen. 

Copy of official stenographers minutes of 
testimony presented at the hearing in your 
behalf accompanies this report. Your spec- 
ial committee respectfully recommends the 
adoption of the following resolution: 

RESOLVED, The American Association 
of Nurserymen do, at the Convention of 
June, 1917, re-affirm their position, and again 
authorize action, as set forth by resolution 
adopted at Detroit Convention June, 1915. 

(Signed) Frederick W. Kelsey, Chairman; 
Orlando B. Harrison, J. M. Pitkin, E. M. 
Sherman. 

The resolution was unanimously approved. 


REACH OUT 

Let us reach out and inform ourselves 
concerning fruit growing and farming in 
far flung longitudes and latitudes. Breadth 
of view comes with scope of knowledge. 
Narrow zones of information restrict one’s 
interest. Inspiration comes largely from 
outside stimulus. The widely traveled 
man, other things being equal, is the best 
informed, the most receptive to new ideas 
and usually the most intelligently appre- 
ciative of that which he possesses. Wide 
reading is like wide travel. Let us instruct 
ourselves broadly, drawing knowledge and 
inspiration from far as well as near. Let 
us acquire a concept of our industry in its 
large aspects. Such is the habit of big men 
everywhere and in farming and fruit grow- 
ing as in other vocations big men achieve 
where others plod.—J. S. Underwood, III. 





Every appeal, from any source, for greater 
production from the soil is a boost for the 
nursery and planting business, directly or 
indirectly. If the subject is winter or spring 
wheat, beans or corn, it is a direction of at- 
tention to agriculture; and horticulture is 
almost certain to be a concomitant. And 
when the federal and state governments 
appeal it should be easy for nurserymen 
and fruit growers to show their patriotism. 


President Watson urged Association 
members to give heed to the men selected 
as state vice-presidents. “Do not attempt 
to honor the newest member regardless of 
his fitness for this office. The state vice- 
“residents nominate the officers and the 
executive committee. The office is an im- 
portant one.” Excellent advice; but will 
it be heeded? 


Prof. Sanders, zoologist and entomologist 
of Pennsylvania, was at the Philadelphia 
convention and exhibited specimens showing 
the effect of the poplar disease, introduced 
on stock from France, and likely to prove 
as destructive as the chestnut bark disease. 
Black and Lombardy poplars are affected. 
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Optimistic Credit Men See Nation-Wide Prosperity. 


Reports From all Sections Show Manufacturers Busy and Money Plentiful 


A report crammed full of optimism comes 
from Kansas City, where the Credit Men’s 
Association has been in national convention. 

“It would be difficult,” the report reads, 
“even by the adoption of conscription 
methods, to bring together a gathering of 
men more thoroughly posted on business 
conditions throughout the country than the 
credit men who have journeyed here from 
all sections for their annual convention. It 
is significant that these men, whe are be- 
hind the scenes in the theatre of business, 
are in the majority in the belief that pros- 
perity is and will continue to be country- 
wide. 

“Optimism is in the air, and every credit 
man is taking deep breaths of it. It is by 
no means blind optimism, based on first 
hand knowledge of the basic industries on 
which the prosperity of the country must 
depend. The men here are intimately ac- 
quainted with conditions in every branch of 
industry, and interchange of views by the 
authorities in the varied fields of business 
has served to strengthen the optimism that 
each man brought with him. 

“From the presidents of the local organi- 


zations of credit men which are affiliated 
with the National Association of Credit 
Men, the most encouraging reports are 


heard on conditions in their respective sec- 
tions. Many of them have taken the pails 
to prepare carefully thought out reports, 
and their conclusions are supported by the 
opinions of other representative credit men. 

“For the next twelve months, at least, and 
probably longer, business conditions 
throughout the "Wnited States, it is predict- 
ed by these guardians of the nation’s 
moneybags, will be better than they ever 
have been before. A strong foundation for 
this belief is the certainty of huge expendi- 
tures in this country for the account of the 
United States and for the Allied govern- 
ments. 

“Arrangements already have been made 
for the expenditure of $7,000,000,000, and it 
is considered certain that purchasing on so 
vast a scale will have a stimulating effect 


on all lines of business. It is admitted 
there is at present depression in some in- 
dustries, but the feeling prevails that this 
will be only temporary, as the enormously 
increased production of industries furnish- 
ing war supplies eventually will affect all 
industries, with the possible exception of 
lines of very little consequence . 
“Especially encouraging are the reports 
from the South, where the prevailing high 
price of cotton has caused a boom in mer- 
cantile activity. Unemployment there is 
now at a minimum, and wages are gradual- 
ly advancing. Failures have been few, and 
indications are that retail and jobbing bust- 
ness generally will continue on a sound 
basis. 
Southern States—aAla- 
bama, for example—the farmers are getting 
away from cotton as an exclusive crop, and 
are devoting attention to hog and cattle 
raising, with the result that Alabama far- 
mers now have more money than ever be- 
fore and bank deposits surpass all records. 
“Crop reports from all sections are full 
of promise. From Florida credit men bring 
the news that the State is more self-sus- 
taining than ever because of increased cul- 
tivation of land. The Iowa contingent pre- 
dict the largest crop in the history of that 
Californians tell of the increase in 
In the 
crops 


“In some of the 


State. 
the growing of foodstuffs there. 
Southwest and Northwest plentiful 
are reported.” 


To Orchardists Generally 

For the first time in the history of this 
favored nation the President of the United 
States has felt it his serious duty to warn 
by proclamation, directed to the whole peo- 
ple, against the approaching danger of short- 
age of fruits of the soil and the suffering 
that may accompany it. 

In this overshadowing crisis it behooves 
every owner of land to strive to increase Ifis 
output and to see that every foot of his !and 
is producing something. This is his duty 
to his government. 

The Germans in their occupation of East- 
ern France and in their retreat are reported 
to have practically annihilated all the fruit 
trees and orchards of that country, which 


will mean that France, a fruit loving nation, 
will call upon the United States to supply 
this food that in the past they, themselves, 
have always grown. Added to this fact is 
the reports from the United States that the 
production of fruit is on the decline not- 
withstanding the rapid increase in popula- 
tion and the growing demand for fruit as the 
people learn of its medicinal and food value. 

It is, therefore, the plain duty of the orch- 
ardists of the United States to put forth 
extra effort to produce and have ready for 
market as much fruit as possible this sea 
son. Not only will this be a patriotic duty 
but it will handsomely pay the owner, for 


the indications are that fruit will bring 
extra good prices this year. 
The suggestion is made that the small 


orchards of the country be cleaned up; that 
the trees be sprayed and the fruit protected 
from its enemies and that every man who 
owns trees—no matter how few—do his bit 
to increase the yield and improve the qual- 
ity of his fruit. 

As a representative of a great fruit grow- 
ing organization I urge the mobilization of 
all fruit growing interests thereby adding 
largely to the food supply of the nation. 

JAMES HADLEY, Secretary 
Mississippi Valley Apple Growers’ Assn. 


Michigan (irape Crop 

Prospects are bright for a large crop of 
grapes and it is estimated that Michigan's 
great grape belt will produce from 2,500 to 
3,000 carloads of grapes, not including the 
St. Joseph-Benton Harbor nor the 
Hartford and South Haven districts. Last 
year the production of the belt did not ex- 
ceed 900 cars. 


section 


The crop is not to be classed as a bumper 
crop, as was the case in 1911 when a ma- 
jority of the buds produced three bunches. 
This year two bunches of grapes to the bud 
seems the rule and the bunches are of great- 
er length than has been the case for severa! 
years. The vines are in very fine condition 
and seem to have profited light 
crops of the past two years. Spraying is in 
full swing and most growers are more thor 
ough in their work than they were during 
the light crop years. 

A decrease in acreage of possibly 10 per 
cent has been noticeable during the past 
three years. 


from the 


The St. John’s Nursery Co., Bangor, Cal., 
has extended its operations by the purchase 
of 105 acres at Honcut, Cal. 
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Distribution--The Nurserymen’s Great Problem 


Following is the concluding portion of 
the report of the Committee on Distribution, 
M. R. Cashman, Chairman: 

The Committee on Distribution begs 
leave to submit just a few of the abuses 
practiced by both wholesale and retail nur- 
serymen. These abuses we would summar- 
ize as follows: 

For the wholesale nurserymen: 

1. Mislabeling varieties in shipping to 
dealers. 

2. Importing marketable sized stock 
grown by cheap European labor and offer- 
ing it in competition with American grow- 
ers. 

3. Selling at wholesale park boards, 
cemetery associations, farmers clubs and 
others not actively engaged in the nursery 
business. 

4. Selling goods to large planters direct 
at wholesale prices. 

5. Indiscriminate mailing of wholesale 
lists. 

6. Furnishing financial backing to un- 
scrupulous and unreliable dealers and al- 
lowing them to represent their concern. 

7. Selling stock at wholesale to landscape 
gardeners thereby depriving legitimate nur- 
serymen of what should be the most com- 
prehensive avenue for their output. 

8. Lending no assistance to the retailer 
in the protection of trade in his territory 
mainly through abuses enumerated above. 

9. Refusal or failure to advise the retail, 
men regarding surpluses and shortages of 
various varieties of nursery stock available 
each year. 

10. Lack of unity and co-operation among 
the wholesalers resulting in the over-pro- 
duction of many lines of nursery stock, and 
the under-production of others. 

The following abuses are found to be 
practised by many retail men and dealers: 

1. Indiscriminate substitution by irre- 
sponsible nurseries and in frequent cases 
by nurserymen supposedly responsible. 

2. Poor grading and wilful misrepresta- 
tion in quoting prices on fictitious grades. 

3. Selling and recommending varieties 
not adapted or insufficiently hardy. 

4. Cutting prices below standard value 
because of having on hand cheaply pur- 
chased stock, foreign stock or a threatened 
surplus. 

5. The frequent employment of 
sponsible and unscrupulous salesmen. 

6. Poor and cheap packing. 

7. Failure to fulfill contracts. 

8. Failure to meet wholesale bills when 
due. 

9. “Biggest Trouble Producer”’—Quoting 
left-over surpluses broadcast at wholesale 
under regular wholesaler’s prices. 

10. Supplying stock to landscape garden- 
ers at wholesale and without profit. 

These are the many sins committed both 
by the wholesaler and retailer; the sins of 
omission we have neither time nor space 
to enumerate. It is needless to enlarge or 
emphasize the charge that these abuses are 
frequently practiced by many nurserymen 

-and we daresay that there is not a single 
wholesaler or retailer inside of this associa- 
“tion or without that has not at some time 
or other been guilty of many if not all of 
those offenses. We daresay that there are 
nurserymen present who will defend many 
of these charges as being perfectly legiti- 
mate and resulting in no damage whatever 
to the business—to these men we have only 


irre- 


to say—continue in those practices and it 
will be a matter of only a short time until 
commercial horticulturing will have no at- 
traction for the man who desires to engage 
in an honorable business. 

Let us stop and listen—where do we 
stand? What are we coming to? From 
within we find 95% of the nurserymen show- 
ing a deficit on their books each year after 
having worked from 12 to 15 hours per day 
in the office and in the field; his prospects 
are no brighter for the future and he is be- 
coming discouraged and disheartened with 
his work even though he loves it. 

From without we find a public educated 
to believe that a tree or shrub of transplant- 
ing size has no standard value and is worth 
only as much as the nursehymen can get 
out of it, thus he the nurseryman fs really 
looked upon as a grafter or a business man 
with questionable business principles. Can 
the nursery business be resurrected. Can 
all of these evils be corrected? Can we es- 
tablish principles and workable rules that 
will lead us out of the wilderness into a 
future of promising prospects and prosper- 
ous living? We believe that this can be 
done without difficulty providing the whole- 
sale and reta ! nurserymen co-operate in the 
work. 

No. 1. We recommend the establishment 
of a central bureau in the office of the Sec- 
retary of this Association and under his 
direction together with the Board of Direct- 
ors of this Association to formulate a con- 
crete plan of action to put into operation 
as follows: 

A. Employ a competent man or as many 
men as necessary to take a complete census 
of every nursery company of any import- 
ance doing business in the entire United 
States. 

B. Make a complete record of the num- 
ber of acres in growing nursery stock and 
the quantities of all important varieties 
being grown. 


C. Make a record of the number of travel- 
ing agents employed by each nursery and 
also the number of local agents employed 
keeping a separate record of each. 

D. Make a record as nearly as possible 
of the aggregate of retail business done by 
each nursery, and also the aggregate of 
wholesale business done each year. 


No. 2. Solicit each nurseryman visited to 
join this Association and his application 
together with his fee can be then and there 
taken. By this means the cost of the work 
and canvass could be more than covered 
by the additional memberships secured, and 
most important the proposed plan of the 
Association could be thoroughly explained 
to every nurseryman called upon. The re- 
sult of a thorough canvass of all nursery- 
men would not only strengthen and enricli 
the treasury of this Association but it would 
also provide our Central Bureau with all of 
the data necessary in regard to the amount 
of stock grown and propagated, the number 
of acres employed and the number and 
strength of the selling organization operat 
ing in the field. 

No. 3. After the census has been com- 
pbeted and a tabulated record of all grow- 
ing stock has been made and the total num- 
ber of agents operating has been aggregat- 
ed, we recommend that a meeting of the 
Board of Directors be called and further 
plans put into operation as follows: 





A. Compile a complete and accurate 
Directory showing the names and addresses 
of every legitimate nurserymen entitled to 
wholesale lists and this list be adopted as 
the official Directory for this Association. 

B. Employ the use of the present Bulletin 
now issued from the Secretary’s office to 
give out ful) information covering the ag- 
gregate lines of stock being grown in all 
nurseries. This bulletin could also be used 
in the promotion of a publicity plan most 
effective for each and every section of the 
country. 

No. 4. We recommend the continuation 
of the nurserymen’s bulletin as it is now 
published and urge that its service be en- 
larged to meet the recommendations pro- 
posed by the Distribution Committee. 

No. 5. We recommend that this Associa- 
tion adopt a resolution urging the Federal 
Horticultural Board to quarantine all im- 
portations of nursery stock from Europe ex- 
cepting “raw material.” By raw material 
is meant such items as fruit tree seedlings, 
Manetti rose plant;, cuttings and other 
small propagating plants used by nursery- 
men for foundation stock. This is not 
meant to include bulbs, greenhouse stock 
or any plants or materials that cannot be 
successfully propagated in this country. 


No. 6. We recommend this Association 
take immediate steps to inaugurate a pub- 
licity campaign that will serve the general 
interests of the nurserymen at large bear- 
ing in mind that every precaution must be 
taken to avoid serving any special section 
or set of nurserymen at the expense of the 
others. 

No. 7. We recommend that this Associa- 
tion go on record as recognizing the travel- 
ing salesman and the retail catalog as the 
most forceful and effective agencies in the 
distribution of nursery stock, and we further 
recommend that a resolution be adopted at 
this meeting deploring the pernicious 
practices of furnishing wholesale surplus 
lists and wholesale prices to anyone not en- 
gaged in the nursery business. 

No, 8. We recommend that this Associa- 
tion urge through the bulletin issued from 
the Secretary’s office, the free and liberal 
use and distribution of the bulletins pre- 
pared and issued by the United States De- 
partment of Agriculture. Every nursery- 
man should make an effort that all of the 
United States Department literature is 
furnished to his local papers, they will be 
only too glad to print it and in this way 
give us much valuable press notices at no 
expense whatever. 

In conclusion the Committee on Distribu- 
tion desires to thank the various nursery- 
men with whom we have had correspond- 
ence for the frank and valuable ideas and 
suggestions given us and we trust that this 
our initial report will be the means of 
remedying and correcting as well as elimi- 
nating many of the obstacles that we are 
encountering in our business. 








White Pine Blister Rust Legislation in 
Minnesota.—The Minnesota Legislature, re- 
cently adjourned, passed the so-called “Blis- 
ter Rust” bill, giving the State Entomologist 
certain powers in checking this disease, and 
also appropriated for his use $15,000 for the 
next two years. This appropriation also in- 
sured the state’s obtaining $15,000 from fed- 
eral appropriation, so that Minnesota is well 
equipped to fight the disease, which is ap- 
parently confined to three or four localities 
close to its eastern boundary. 
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-d. HH. Skinner & Co, 


TOPEKA, KANSAS 


Apple Seedlings 


Japan and French Pear 
Seedlings 





Forest Tree Seedlings | 


Fruit Trees Small Fruits 


| Rhubarb, Myatt’s Linnaeus 
Divided roots, pure stock 
Shade Trees including a fine 
lot of Soft Maple and White 
Elm. 


Catalpa Bungei, 6 1-2 ft. 
stems, straight and Bech- 
tel’s Double Flowering Crab. 


Ornamental Shrubs 








1917 Crop Peach Seed 


The best we can figure, there will be about 
25 to 30% of the 1915 crop. We hope there 
will be enough to go around, but cannot guar- 
antee it. We always have been able to fill 
our orders and hope to be able to do so this 
You are going to plant seed, ard we 


year. 
advise that you get the order placed and the 
seed shipped as soon as possible, while 


transportation facilities are fairly good. No 
one knows what the same will be this fall. 


J. Van Lindley Nursery Co. 
POMONA, N. C. 





Fruit and Shade Trees, Evergreens, small 
fruit plants, ornamental shrubs: 10,000 Peony 
roots; 80,000 Gladiolus bulbs. 

Simplex Tree Baler, does the work. Price 
$16.00. Bragg tree digger, used but 3 days. 

L. F. DINTELMANN 


BELLEVILLE, 


Bailey’s New Standard 
Cyclopedia of Horticulture 


On Easy Terms. Prospectus Free 
American Fruits Pub. Co., Rochester, N. Y, 


ILL. 























| 500 Acres under cultivation 


Watch Our Bulletins 


They mean Quality Stock, Right 


Prices, and Prompt Shipments 


| C. R. BURR @ CO. 


Manchester, Conn. 

















Portland Wholesale Nursery Co. 


Rooms 6 and 7, 122 1-2 Grand Ave. 
PORTLAND, ORE. 


Wholesalers of 
Nursery Stock and Nursery Supplies 


A very complete line of Fruit and Ornamental 
Trees, Shrubs, Vines, etc. 


Owing to the increased cost ef production and gen- 
eral shortage, prices in many lines are likely to ad- 
vance, but we are booking orders for Oregon Champion 
Gooseberry and Perfection Currant for fall delivery at 
last season's prices. 

“Now is the accepted time” to place your orders 





1917 EDITION 
AMERICAN NURSERY TRADE 


DIRECTORY 


Completely Revised Many Changes 


$1.00 per cepy. pestpaid 
Advertising: $2.00 per inch 


AMERICAN FRUITS PUBG COMPANY 


Cherry Trees 


We offer for sale our usual supply of first- 
class one year and two Year 


CHERRIES 


Can furnish some extra heavy trees for land- 
scape work. Both Mahaleb and Mazzard 
roots. 


Send us a list of your wants 
H. M. SIMPSON & SONS 
Vincennes, Indiana 





Lerée stock CLEMATIS PANICULATA, 


2-year and 3-year 
Aleo SHRUBS and HERBACEOUS PLANTS 
for Fall 1917 


T.R.NORMAN 
PAINESVILLE, 0. 





Say you saw it in AMERICAN NURSERYMAN, 








for copy. 
guaranteed. 





HOWARD ROSE CO. 





CLIMBING SUNBURST 


Strong Grewer. Quite Hardy, Decidedly Desirable 


Full List and Prices in Ta If interested send us name 
Jan. to Mar. 15, 1918, e 


xpress rate and condition 


HEMET, CAL. 











E. P. BERNARDIN 


Parsons, 
EstaBLISHED 1870 


grown plants in quantity. 
Peach and Jap Plums. 
fine stock for retail trade. 
Compass Cherry. 
trees. 


Shade Trees. Fine assortment, 
Price right. 


work, 





Parsons Wholesale Nurseries 
Kansas 


Early Harvest & Kenoyer B. B. Fine room 


For those wanting 


Large supply of one year 


Fine Blocks. Ornamental Shrubs and Ever- 
greens grown especially for Landscape 


regularly in 


all sizes. 








AMERICAN NUT JOURNAL 


Leading National Publication of the kind 
Subscription $1.25 Per Year 


AMERICAN FRUITS PUBLISHING CO., Inc. 
39 State St., ROCHESTER, N. Y. 


Nurserymen Should Know 
That one of the fastest growing industries 


in the country is 


NUT CULTURE 


Demand for information as to Nursery-grown Nut Trees is 
insistent on all sides. 


Full information by specialists appears 


Advertising Rate $2.10 per inch 
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Opportunities By Which Nurserymen Might Profit 


The Mitchell Nursery Co., Tacoma, Wash., 
has addressed this communication to the 
American Association of Nurserymen: 

We enclose herewith an editorial from 
one of our local papers, the Tribune, on 
“Out-Door Housekeeping,” which it occured 
to us might be of interest, as showing the 
help that the newspapers of the country are 
willing to give in creating a desire for a 
beautiful city. In this connection we would 
like to say that while we are a new firm in 
the nursery business we are more and more 
convinced that there is no business in the 


world that has the possibilities and oppor- ° 


tunities possessed by the nursery business, 
nor is there any other line which neglects 
and ignores the great opportunities the way 
the nurserymen do. There is no other busi- 
ness which possesses such a large number 
of prospective customers. The automobile 
men, the talking machine manufacturers, 
the kodak people and the hundreds of other 
leading industries can only reach a limited 
number of users, while the need of fruit 
and love of flowers is universal. 

There is no business which can secure 
the co-operation of the newspapers, the busi- 
ness men and property owners, the commer- 
cial organizations, the women’s clubs, the 
school children, etc., as can the nursery 
business, yet none of these resources are 
utilized by the nurserymen as a rule. There 
is no reason why the nurserymen should 
not send out agents with simple cottage 
plantings of the flowering shrubs, peren- 
nials, a few evergreens, etc., and show these 
plans to the owners of cottage homes, with 
an explanation of the shrubs, their cost, etc. 
—these plantings representing an _ invest- 
ment of $25, $50, $75 or $100, depending up- 
on the size of the garden, the means of the 
owner, etc. There is no reason why these 
plantings should not be made and the owner 
of the property allowed to pay for same on 
the installment plan, the same as is done 
with pianos, talking machines and other 
commodities. Or the plan could be given 
to the owner and the planting made from 
time to time as the owner could afford. 

Our own city of Tacoma is a very beauti- 
ful city, with modern architecture, many 
miles of wide, well paved streets, and is 
noted for its beautiful residence sections. 
But the beauty of Tacoma is largely due tn 
the roses which grow freely here and are 
planted largely. Outside of the lilacs, snow- 
balls and hydrangas the great wealth of 
beautiful flowering shrubs is almost en- 
tirely unknown. We have perhaps the 
greatest variety and tzxe most beautiful wild 
native shrubbery of any place in the world. 
but very little of this shrubbery is used to 
beautify our city and farm homes, and 
thousands of our cottage homes stand un- 
adorned and unattractive when by a little 
interest and instruction from the nursery- 
men and horticulturists every cottage home 
and every farm residence could be made so 
beautiful that its value would be increased 
many hundreds of dollars and all this cou!d 
be done with very little expense, simply a 
little knowledge and time and labor and the 
use of what has been given us by the Creator 
in such generous measure. The nursery- 
men should not be chary or afraid to en- 
courage the use of native material, as every- 
thing that tends to get people interested in 
beautifying their surroundings is a help to 
the nursery business. 

We believe that by taking this matter up 
with the commercial organizations in each 
city and organizing garden clubs in every 


district of the city, using the school house 
in each district as the community center, 
putting the man or the woman in each dis- 
trict who is best fitted to have charge of the 
beautifying movement at the head of the or- 
ganization, putting each district against the 
other districts of the city as to which will 
present the most cleanly, tidy and beautiful 
appearance, offering prizes for the most at- 
tractive gardens, the same as has been done 
in the present drive for food gardens, hav- 
ing the school children appointed as “Beauty 
Scouts” to report on “ocular nuisances,” 
interesting the people to develop any scenic 
or landscape attraction they may have in 
their particular neighborhood, and in fact 
utilizing any and every aid to create an in- 
terest in the beautifying of city and farm 
homes, and we venture to predict that if you 
will do this, -within the short space of 
five years you can transform the thousands 
of ugly, commonplace, unattractive and re- 
pelling towns, villages and cities into scenes 
of beauty and charm, cleanly in appearance, 
healthful, sanitary and beautiful in every 
nook and corner. Good homes mean good 
citizenship, and fruit and flowers are lead- 
ing elements in the establishment of a 
home—without these a home is not a home 
in its fullest sense—it is only a “house and 
lot.” 

Gentlemen of the American Association 
of Nurserymen will you not arise to the 
opportunities which are lying on every 
hand, only waiting to be utilized to lift the 
nursery business from its present unprofit- 
able and unimportant position into its prop- 
er place at the head of modern business en- 
terprises. Surely we have within our ranks 
some “Captains of Industry” who can do for 
the nursery business what has been done in 
other lines; who can formulate a policy of 
publicity and promotion that will develop 
the nursery business in the same way that 
other lines of much less importance have 
been developed and that have brought 
wealth and renown to their promoters. We 
have not even to blaze new trails—we have 
only to follow in the paths of others who 
have shown the way, simply adapting our 
particular products and lines to the rules 
and methods followed by all the successful 
promoters and manufacturers in the various 
lines of steel, iron, rubber, and manufactured 
articles. 

As our old friend Col. Sellers said— 
“There’s millions in it,” and in the hope 
that the present convention may put itself 
on record as the starting point in a new era 
of prosperity for the nursery business, we 
beg to remain. 

MITCHELL NURSERY COMPANY, 
Tacoma, Wash. M. G. Mitchell, Sec. 
TYPE ERROR IN PRESIDENT’S ADDRESS 
We regret that the presentation of for 
mer President Watson’s clear and logicai 
outline of the accomplishments and the 
needs of the American Association should 
have been marked by a transposition of a 
few lines in the typewritten copy from which 
composition was made for use in our July 

lst issue. 

In order to obtain Mr. Watson’s meaning 
and to read the address as it was delivered, 
our readers should regard the last para- 
graph on page 10 as ended with the word 
appreciation in the seventh line from the 
bottom. The phrase “for more liberal ap- 
propriations,” etc., is the conclusion of the 
first paragraph in the second column of 
page 12. 





Change In L. C. L. Freight 

Plans which are now being worked out in 
final detail, and will shortly be put into 
actual operation, will effect a complete 
change in the methods of receiving, loading 
and forwarding less than carload freight, of 
all descriptions, upon all portions of the 
Pennsylvania Railroad Lines East of Pitts- 
burgh. 

The new arrangements will constitute 
probably the most far-reaching improve- 
ment that has ever been attempted, on a 
large scale, in freight transportation pract- 
ices. The present custom of receiving less 
than carload freight indiscriminately, at ail 
stations, at any time of the day, for all 
destinations, which has been followed since 
the early days of railroading, will be abol- 
ished. In its place there will be substituted 
a carefully devised plan whereby the accept- 
ance and loading of freight, in less than 
carload lots, will be conducted according 
to a regularly established system, and such 
freight will be automatically concentrated 
into full loads at the point of shipment. 

The two most important features of the 
new plan for handling less than carload 
freight are: 

1. The inauguration of shipping days—or 
substantially “sailing dates”—on which cars 
will depart from various points of origin to 
specified destinations; freight will be ac- 
cepted on the proper shipping days, only, 
and the cars will “sail” as specified. 

2. The designation of particular stations 
at which freight will be exclusively re- 
ceived for specified destinations; freight for 
such points will be accepted at the stations 
named only. 

The new plan represents the results of 
prolonged investigation, conducted by the 
Transportation and Traffic Oficers of the 
Pennsylvania Railroad, for the purpose of 
determining the best practical means of ob- 
taining increased efficiency and despatch in 
the handling of less than carload freight. 

Under the proposed plan, there will be 
certain days on which less than carload 
freight for City “B” will be accepted at ore 
or more specified stations in City “A,” and 
such freight will be accepted only on the 
days, and at the particular station, or sta- 
tions. The service will be daily, tri-weekly, 
semi-weekly or weekly according to the 
average volume of the traffic, and freight 
for City “B” will be taken only in such cars. 
Under this method there will be no subse 
quent transferring or re-handling of the 
freight. and the car will move straight 
through to City “B,” without breaking bulk. 

It is the intention to continue sufficient 
local “pick-up” freight service to meet the 
requirements for that form of service. 


CHERRY CROP HEAVY 

A despatch from Sturgeon Bay, Wis., 
says:The cherry orchards surrounding this 
city will produce, according to a conserva- 
tive estimate not less than 300 carloads, or 
about 2,000,000 quarts. This does not in- 
clude the whole crop of Door county, for 
many market their fruit through other chan- 
nels than the growers’ agencies here. 

The army of pickers will be recruited 
from the larger cities principally. Plans 
are already completed for the housing and 
feeding of the hundreds who will be em- 
ployed. Many of the pickers will come from 
Y. M. C. A. camps, Camp Fire Girls’ organi- 
zations and the Boy Scouts, 100 of the last 
named coming from the camp in Chicago. 

One factory here will preserve thousands 
of gallons of cherries, the growers’ agency 
having contracted to furnish it with 96,000 
quarts a day. Despite war prices for almost 
everything else, cherries probably will be 
cheaper this season than for some years. 
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100°, PROFIT Pennant Brand Peonies EVERGREENS 


SA LFS INCREA SED Book your order now for fail and be ARBOR VITAE 
p assured of your supply. The demand JUNIPER 
A Book that will sell on sight and is increasing. Prepare to get your share 
give your agents more ginger in . a7 RETINOSPORA 
of the profits. PINES 


“HOW TO GROW ROSES” E NURSERIES SPRUCE 


By Robert Pyle 



































A new book of 120 pages, 5x8 inches, of TAXUS 
which 16 illustrate leading Roses in natu- FIELDS 
ral colors. All the necessary instructions. KALMIAS 
One Western Nurseryman writes: 
HOW TO GROW ROSES’ is the nicest book WILD BROS. NURSERY CO. RHODODENDRONS 
of the nd we have ever seen and wi use them 
for samples to sell from. as well as in the nature SARCOREE. MO. Choice lot trequently transplanted 
of a Salesmen’s Plate Book.” 
Reliable Nurserymen will please write for : a penaney Ww. B. COLE 
Sample and Terms The Art of Painesville, Ohio 
THE ——e? JONES COMPANY. Landscape Architecture 
aaa WEST GROVE, FA. By SaMUEKL PARSONS FOR F LL 1917 
When writing to advertisers just mention Fellow of the American Society of A 
: Landscape Architects; author of ‘* Land- 
American Nurseryman. scape Gardening,”’ etc. We offer a Complete List of 
| An octavo volume of M7 pages 
° with 57 illustrations, setting forth 
B E R Cc K M A N s the underlying princivies of land- Shade Trees, Shrubs and 
Dwarf Golden Arbor-Vitae scape gardening. The chapters 
comeees vty 7 Te eeees Everg n 
maths, grading. rocks. water, ree 
(Biota Aurea Nana) | Plead. pgcation of oulsines. lay 
‘ ing out of grounds, scope and ex- ys : : 
ee on | cont of eeme. maintenance, gar- Will be pleased submit prices 
Teas’ Weeping Mulberry, extra beavs dens and parks. 
ilacs, best named sorts Price $3.65 A U D U B oO N N U R S E R Y 
G ay dey to4 wage vld . A — 
jiota Aurea Conspicua, a!) sizes | 
Biota Japonica Filiformis, 1 to4ft.. tine «1 American Fruits Publishing Co. P. 0. Box No. 731 
egnee soenaioce. _ Magnelie Cuseate. WILMINGTON 
Magnolia Purpurea. xochorde Gra ore 
Deutzie. Philadelphus Rochester, N. Y. ’ N.C. 
We have a large stock of fruit trees. ornamenta! - — ; . 
trees and sbrubs “You are issuing a splendid Journal, cov- 
All erders receive prompt and careful attention ering the news of the trade from coast to 
P. J BERCKMANS CO, Inc Say you saw it in AMERICAN NURSERYMAN ©°@5t.”"——-E. S. WELCH, Former President 
American Association of Nurserymen. 


Fruitland Nurseries 


American Nursery TRADE DIRECTORY 


Listing the Nurserymen of the United States, Canada and Europe, with their addreeses. Also 
the shipping laws regulating transportation of Nursery Stock in the Union and Canada, Federal 
Horticultural Board regulation regarding importations, statistical matter concerning the Nursery 
Business, and Horticultural Organizations, national, district and state. Alphabetically arranged. 

Indexed for ready reference 








ee "ORIGINAL AND ONLY EXCLUSIVE cabana ae 
American Fruits Pub. Co., Inc. Page, 2 1-2x6 inches - $12.00 
38 State Street NURSERY DIRECTORY PUBLISHED Half Page, 21-2x3 inches - 6.00 
ROCHESTER, N. Y , : Quarter Page, 2 1-2x11-2 - 3.00 


1917 Edition—REVISED TO DATE—Ready Now 
PRICE: POSTPAID ONE DOLLAR 


After experience with other lists of Nurserymen, anyone in the trade or allied interests will wel- 
come a comprehensive Directory of the Nursery business, based upon official sources and brought 
down to date. This is the only exclusive Nursery Directory published. Besides its authentic lists 
of names of Nurserymen of the United States, Canada and Europe, and the shipping laws of every 
State, it gives valuable horticultural statistics and trade information. 


American Fruits Publishing Company, Inc. 
39 State Street ROCHESTER, N. Y., U. S. A. 
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Putnam’s Garden Hand Book.—Conven- 
ient, comprehensive and practical; on the 
growing of flowers and the arrangement 
and care of a garden; to be recommended 
by nurserymen to customers asking for just 
such information. Subjects cover the lawn, 
shrubbery and trees, insects and sprays, 
common and botanical names, lists of an- 
nuals and perennials, a plea for the 
birds, etc. Cloth; 8vo., pp 359; indexed; 
price, $1.60; postage 15c. New York: G. P. 
Putnam’s Sons. 

Bush Fruits—-By Fred W. Card. New and 
revised edition. First published in 1898 
when the author was Professor of Horticul; 
ture in an agricultural college, this book 
has come to be regarded as standard in its 
field. It now appears entirely revised and 
rewritten by Professor Card who has, in 
the meantime, had experience in the grow- 
ing of fruits and who knows the various 
problems which confront the amateur and 
professional grower from both the practical 
and theoretical end. The chapters on in- 
sects and diseases were prepared by spec- 
ialists; the articles on the handling and 
disposal of the crop describe the latest 
practices; the science as well as the in- 
struction and advice of the actual commer- 
cial gardener are here. Currants, goose- 
berries, blackberries, raspberries, dew- 
berries and blueberries are all taken up in 
turn as are several other small fruits and 
full information on each is given. Cloth; 
8vo.; pp. 409; illustrated; price $1.75, post- 
age 15c. New York; The Macmillan Com- 
pany. 

An Appreciative Reader 

Editor American Nurseryman: 

I try to spare as much time as possible, 
to read the different nursery journals for 
which I subscribe. 

From a practical business standpoint and 
under present abnormal conditions, I con- 
sider it of utmost importance for every 
nurseryman to be posted on general trade 
conditions. While reading I noticed your 
remark, “Are you posted?” and frankly I 
read the paper from cover to cover. 

I really cannot account for what prompt- 
ed me to write to you now, for it is the 
first time. Perhaps the impressions made 
upon me and the information that I have 
gained from reading this issue. Without 
overestimation, the knowledge and informa- 
tion that I have gained from reading the 
various articles and letters of opinion from 
prominent nurserymen, concerning general 
trade conditions, IS WORTH TO ME SEV- 
ERAL TIMES THE AMOUNT PAID FOR 
A YEAR’S SUBSCRIPTION. 

I fully agree with you when you say, 
“There are some nurserymen who don’t 
read much of the trade journals.” 

I think I am the youngest nurseryman in 
the trade, that owns and manages his own 
business. From my twelve years’ experi- 
ence in the nursery business, I have just 
learned enough to know how little I really 
do know, for there is no limit to knowledge. 

If there is anyone anywhere that does not 
take a little time sometime to read a jour- 
nal or trade paper that is published especial- 
ly for the benefit of his profession or busi- 
ness, he is not much of a business man. 
Some day he will wake up to find out that 
he is behind the times ,and unless he is 
qualified for the “survival of the fittest,” he 
will have to take the consequences. 

That much is certain, no man knows it 


D. H. HENRY, Seneca Nurseries 
Geneva, N. Y. 

APPLE, STD. & DWF. PEAR, PLUM, CHERRY 
PEACH, QUINCE, APRICOTS, SMALL 
FRUITS, ORNAMENTALS, ETC. 

Write for quotations 
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Big Business of Nursery Interest 


We have before referred to the operatious 
on a large scale by the Appalachian Cor- 
poration of which Louis B. Magid is presi- 
dent, looking to the handling of large quan- 
tities of fruit. It is just such undertakings 
that create demand for nursery stock. The 
nursery trade must learn to appreciate 
this and to take into consideration the 
effect of operations on such a scale upan 
the nursery business generally. The New 
Orleans Picayune says: 

Probably the most important local real 
estate transaction made in several months 
was announced Saturday on the return of 
James L. Wright, president of the Bankers’ 
Loan and Securities Company, from New 
York, when it became known that the 
Brooklyn Cooperage building in this city 
had passed to the Appalachian Corporation 
of Georgia. 

The local negotiations were conducted 
through the real estate agency of Leo Fell- 
man. The price was not announced, but 
is reported to have been in the neighbor- 
hood of $400,000. It is understood that, 
based on the value of the square of ground 
and the cost of building material, local 
contractors and architects have advised the 
buyers that the property and improvements 
could not be reproduced to day for $600,000. 
It is believed the basis of the sale, more- 
over, will have a decided effect on re-estab- 
lishing the value of river front properties. 

The Brooklyn Ccoperage Company be- 
ing a subsidiary company of the American 
Sugar Refining Company, by whom the 
building was owned, Mr. Wright was called 
to New York early last week by Louis B. 
Magid, president of the Appalachian Cor- 
poration, the purchaser, for conferences 
with himself and officials of the American 
“Sugar Refining Company. 


The building, which is of massive brick 
and concrete type, and unusually well con- 
structed, occupies the entire square bound- 
ed by South Front, Thalia, South Peters 
and Erato streets, having a frontage of 307 
feet in Thalia. It of three stories, with 
extraordinarily high ceilings and capable 
of being developed into a five story build- 
ing, and contains more than 5,000,000 
cubic feet of storage space. 

In South Front street the property has 
the Illinois Central railroad facilities, and 
Public Belt railway connection, while iu 
Thalia street it practically adjoins the ter- 
minals of the Texas and Pacific and the 
St. Louis, Iron Mountain and Southern 
railway systems, controlled by the Trans- 
Mississippi Terminal Company, with which 
agreements have been made for trackage 
facilities in South Peters street and direct- 
ly into the building. The property is just 
two squares from the United Fruit Com- 
pany banana wharves at the river and 
Thalia street. 

The Appalachian Corporation, which 
owns extensive fruit orchards and produce 
properties in the Georgia and Missouri 
fruit belts, is capitalized at $4,500,000, and 
is not only consolidating under one central 
management numerous fruit and _ food- 
producing properties, but also plans a chain 
of cold storage plants, with warehousing 
and forwarding facilities in conjunction, 
so as to reduce to a minimum figure the 
cost of handling and delivering fruit and 
food products from the producer to the 
distributor. The first plant of this char- 
acter will be in New Orleans and the sec- 
ond in Atlanta. 

One of the managers of the Bush Term- 
inals in New York city will manage the 
New Orleans plant. 








M. L. Dean, former horticulturist and in- 
spector of Montana is assistant commission- 
er of agriculture of the State of Washington, 
in charge of the Division of Horticulture. 
all, nor can know everything. For every 
day brings forth new things to learn. And 
if there is anywhere anyone who says or 
even thinks that he knows it all, that man 
has not learned enough to know that he 
does not know. 

With best wishes and success for the 
American Nurseryman. 

ELKON NURSERY CO. 

Huntsville, Ala. E. Elkon. 








The “Ettersburgh” Tree Strawberry.—- 
This new strawberry, introduced from 
America some years ago, has exceeded all 
expectations after exhaustive tests, and has 
proved itself to be undoubtedly the premier 
strawberry as a cropper and a money pro- 
ducer on the market to-day. 

The plant grows robustly, throwing off 
strong healthy foliage, but this in no way 
impairs the plant as a cropper. The fruit 
hangs in bunches on strong stems well 
clear off the ground, obviating the necessity, 
in most cases, of strawing. The berries 
ripen evenly over the whole fruit, and colour 
up well after pulling. The flesh is red to 
the core and is of fine dessert quality with 
a distinctive flavor. The berry is very firm, 
and is an excellent carrier, making it easily 
the ebst carrying proposition in the Straw- 
berry line on the market so far seen. 

For jam making and canning purposes 
this strawberry is stated to be far ahead 
of anything previously known as the berries 
remain whole after boiling. 

The plant is very deep rooting, and is 





more able to withstand drought than any 
other variety. It is also frost-resisting. It 
is exceptionally prolific, having produced 
3 lbs. per plant in one picking.—Australia 
International Nurseryman. 


Seeks Far East Markets For American 
Fruit.—To help American fruit shippers ob- 
tain Pacific outlets for their products during 
the coming season, the Office of Markets 
Markets and Rural Organization is sending 
a representative, A. P. Bateham, to China, 
Japan, Australia, the Philippines and East- 
ern Siberia to investigate the marketing of 
American fruit in these countries, accord- 
ing to an announcement of the U. S. De- 
partment of Agriculture today. The need of 
expanding the Pacific outlet is made evi- 
dent by the closing, practically, of the Eng- 
lish and Scandinavian markets to which the 
United States has previously forwarded 
large quantities of fruit, particularly apples 
and pears. 


There is a suggestion for consideration, 
in connection with park and boulevard 
shading and ornamentation on the part of 
municipalities, in’ the comment by Henry 
W. Wack, Newark, N. J.: 

“Aloofness, shrinking from fellowmen, 
gains little or nothing and loses much. 
Nature is the greatest of advertisers, be- 
eause she produces nothing which does not 
maintain its publicity department. Her 
flowers have perfume of definite variety to 
lure that which fertilizes them into further 
fecundity; to proclaim their presence to 
bee, bird and insect life. They have color 
by which they may be distinguished, and 
some have luminous attributes at night. 
That is intelligent floral publicity, not an 
accident. So it is with cities. If they would 
be seen and known they must present their 
attractions.” 


AMERICAN NURSERY TRADE DIRECTORY 


New Edition Now Ready 
Adwertising Rate: $2.00 per inch 
AMERICAN FRUITS PUBG. COMPANY 


ROCHESTER, N. Y. 

















The Chase Labels 


For Nurserymen and Florists are Excelled by None 


PLAIN, PAINTED, WIRED with TINNED or 
COPPER WIRE and 


PRINTED IN ANY MANNER 


That may be called for 


Prices as low as FIRST-CLASS WORK and unequalled 
PROMPTNESS in DELIVERY will justify. 


Please favor us with a trial order if you are not one of our 
present patrons. 


THE BENJAMIN CHASE CO., 


DERRY, NEW HAMPSHIRE 
P. 0. Address and Western Union Tel.—Derry Village 









Apple Stocks 


Japan Pear Stocks 


Remember--We grow Apple and Pear 
stocks--nothing else. We try to grow 
enough to take care of our increasing 


trade. 


We can furnish any grade for next 





season’s delivery, if order is placed 


now. FELIX & DYKHUIS 


MIGH GAADE BOSKOOP NURSERY- STOCK 
Others may duplicate our prices but _SOSROOP= HOLLAND. 


tee <« s| 
not our grades and values. ge 


F. W. WATSON & CO. 


TOPEKA KANSAS 





























NURSERY TRADE BULLETIN 


An effective medium for 
Seasonable Want Lists and Offerings 
For Nurserymen: Growers and Dealers 


Circulation Limited to the Nursery Trade 
A Monthly Informatiun Sheet Carrying Priced Advertisements 
Issued Weekly, Spring and Fall Forms Close Wednesday 















RATES FOR ADVERTISING IN BULLETIN SPECIAL RATE 
One Page ....-. 02.2000. FUN. i0i2--.040 000s. $40.00 FOR SURPLUS AND WANT LIST ONLY 
ae ERE Eee 20.00 One Issue. Three Issues Six Issues 


Per Issue. 















Eighth Page ........... es oi ol 6.00 Half Page ........ . . . 
ad ° = Quarter Page .... 5.00............ Bal i. need 3.00 
GE uni ahcéapaawe’ aeeni OS ee eee 1.40 Eighth Page ...... cei healed eda ER ee 1.50 






The slogan of the publishers of AMERICAN NURSERYMAN has long been SERVICE 
The editor and manager of this publication originated Nursery Trade Journalism in America. In 
1893 he originated the first Nursery Trade Journal in this country and conducted it for thirteen 
years. Then he established AMERICAN NURSERYMAN on much broader and more effective 
lines and is conducting it today. That is a record of twenty-four years. 

Now the NURSERY TRADE BULLETIN is established, the third of the series of activities 
in the career of SERVICE for Nursery Trade publicity of the higher grade It is based, as all 
these activities have been, on mutual co-operation and reciprocal values. 

Rochester, N. Y. AMERICAN FRUITS PUBLISHING COMPANY, INC. 
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American Fruits Company’s Library Opportunities 
PRACTICAL BOOKS ON HORTICULTURE, NUT GROWING, NURSERY PRACTICE 
Any of the following books will be sent on receipt of price by AMERICAN FRUITS PUB’G CO., 
123-125 Ellwanger & Barry Bidg.. ROCHESTER, N. Y. 
American Apple Orchard Fumigation Methods Practical Fruit Grower—Maynard. -65 
By Wirt, WOR S «cc Bocce ccc 1.15 , eee 1.65 Principies of Agriculture-—Bailey.. 1.40 
American Fruit Culturist Gardening for Pleasure Productive Orcharding—F.C. Sears 1.85 
By John J. Thomas. .......... 2.65 By Peter Henderson............ 1.65 Propagating of Plants 
American Grape Culture Gardening for Profit—Henderson.. 1.65 By Andrew S. Fuller.......... 1.65 
Be ee 2.15 Grape Grower’s Guide—Chorlton. . 90 Principles of Fruit Growing 
American Grape Growing and Wine Grape Culturist—A. S. Fuller...... 145 By Dr. L. H. Bailey........... 1.90 
Making—George Husmann.... 1.65 Greenhouse Construction—Taft... 1.65 Pruning Book 
American Horticultural Manual Greenhouse Management—tTaft... 1.65 J EN eS eee 1.65 
By Budd-Hansen, two vols..... 3.15 Hedges, Windbreaks, Shelters. Quince Culture—W. W. Meech.... 1.15 
Art of Landscape Architecture TS EE. oc ccccesccecss 65 Rose—H. B. Ellwanger ........... 1.40 
Be, inn ch aaeel 3.80 How To Know Wild Fruits Sales Promotion By Mail.......... 2.15 
American Peach Orchard By .M. G. Peterson............ 1.65 Small Fruit Culturist—A. S. Fuller 1.15 
By VA. Was... ect ces ane 1.15 Insects and Insecticides—Weed... 1.65 Soilse—E. W. Hilgard............. 4.25 
Awakening of Business Insect Book—Dr. L. O. Howard.... 3.45 Soils—Lyon-Fippin-Buckman ...... 2.00 
Edward N. Hurley, Irrigation Farming OS es OD arrears 1.65 
Chairman Fed. Trade Com’n... 2.15 By Lucius M. Wilcox......... 2.15 Soils—By Charles W. Burkett..... 1.40 
Bulbs and Tuberous-Rooted Plants Irrigation for the Orchard Soils, Handling and Improving 
gO ere 1.65 By Henry Stewart............ 1.15 ar eT. OOO. co wee weses 2.35 
Bush Fruits—By F. W. Card....... 1.99 Land Drainage—Joseph H. Jeffrey. 1.40 Spraying Crops—C. M. Weed...... 1.65 
California Fruits and How to Grow Landscape Beautiful—Waugh...... 2.15 Standard Cyclopedia of Horticulture 
Them—E. J. Wickson, A.M.... 3.15 Landscape Gardening—Waugh.... .90 Edited by Dr. L. H. Bailey. In six 
Citrus Fruits and Culture Making Horticulture Pay volumes. 3,600 pages. 4,000 
By H. Harold Hume.......... 2.65 ern 1.65 text engravings. 96 sepia half- 
Citrus Fruite—J. E. Coit.......... 2.15 Manual of Fruit Diseases tones. 500 collaborators. May 
Country Life Movement—Bailey... 1.40 L. R. Hessler, H. H. Whetzel.. 2.15 be had on installment payments 36.00 
Conquest of the Tropics Manual of Fruit Insects Strawberry Culturist—S. Fuller... 40 
By Frederick Upham Adams.. 2.15 M. V. Slingerland, C. R. Crosby 2.15 Strawberry Growing 
a Commercial Gardening Manual of Gardening a eer ye 1.90 
4 A Practical and Scientific Trea- i Sk I cccswanddeeas 2.15 Successful Fruit Culture 
a tise for Nurserymen and Fruit Manures & Fertilizers By Samuel T. Maynard........ 1.15 
Growers. Edited by John ie i SE wh wrkaneneees 1.75 Systematic Pomology—Waugh.... 1.15 
Weathers. 4 vols. Cloth. Ill’d. 15.00 Modern Strawberry Growing Text Book of Entomology 
Cyclopedia of Agriculture By Albert E. Wilkinson....... 1.35 RR ee 4.75 
. - 4 E. V. b- hep aa “ = Nature’s Garden—Neltje Blanchan 3.45 Ten Acres Enough—lI. P. Roberts.. 1.15 
warf Fruit Trees—Waugh....... A Nursery Book r : 
Fertilizers and Crops By Dr. L. H. Bailey........... 1.65 “eee. papieep corer 2.40 
j By Dr. L. L. Van Slyke........ 2.65 Nut Culturist—Andrew S. Fuller.. 1.65 The Coconut—Copeland......... 3.40 
{ Fertilizers—Edward B. Voorhees... 1.65 Ornamental Gardening—E. A. Long 1.65 Cen ae 4.15 
i Field Notes on Apple Culture Outlook to Nature—Bailey........ 1.40 Tropical Agriculture—Nicholls.. 1.65 
Fl +4 Dr. L. H. peg Pe ee 90 Parsons on the Rose—Parsons.... 1.65. ‘ 
First Principles of Soil Fertility Peach Culture—J. A. Fulton....... 1.15 i j 
\ By Alfred Vivian ............. 1.15 Pear Culture for Profit—Quinn ..1.15| nf gos me typ ~ mt oar 
it) Forest Planting—H. N. Jarchow.. 1.65 Physical Properties of Soil | Vor cae Money WS me Menem ve 
% Forcing Book ge Ree aS 65 the best value to the advertiser as well. | 
it} = —— L. H. =o 7 ae 140 Plant Breeding, New Edition | | don’t think there is any argument | 
ruit Growing in Ari egions By Dr. L. H. Bailey. .....,.... 2.15) ie | 
' W. Paddock and O. B. Whipple 1.65 Plant Propagation: Greenhouse and — ore cn nf on ee 
t Fruit Growing in Arid Regions Nursery Practice—M. G. Kains_ 1.65 —— aR Woe a 
By Paddock-Whipple ......... 1.65 Plums and Plum Culture—Waugh. 1.65 eg 
Fruit Garden—P. Barry........... 1.65 Plant Physiology—B. M. Duggar... 1.75 Say you saw it in 
a Fruit Harvesting, Marketing Practical Forestry—A. S. Fuller... 1.65 THIS PUBLICATION 
¥ ps ® . SS aes 1.15 Practical Floriculture—Henderson 1.65 


BAILEY’S NEW. 


Everything Newly Written—Up to date—Beautifully Illustrated 


Standard Cyclopedia of Horticulture 













r In Six Volumes. Now Complete. Price $36.00 

| HE new Standard Cyclopedia of Horticulture has been freshly written in the light of the most recent research and 
¥ experience. It is not merely an ordinary revision or corrected edition of the old Cyclopedia, but itis anew work 
y; from start to finish with enlarged boundaries geographically and practically; it supersedes and displaces all 


previous editions or reprints of every kind whatsoever. 

H It is the fullest, the newest, the most authoritative of all works of its kind and constitutes the most conscientious 
° attempt that has ever been made to compress the whole story of our horticultural thought, learning and achievement 
4 into one set of books. The owner of the Standard Cyclopedia of Horticulture will have at hand in this work a means 
' of quickly satisfying his need for authoritative information. It is both an Encyclopedia and a Manual, for with the aid 
i of its Synopsis and Key, amateur and professional alike may quickly identify any plant, shrub or fruit contained within 
| the set, and then receive expert instructions for its cultivation. Latest information on Nut Culture 

4 

J 
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| IN SIX VOLUMES. NOW COMPLETE—THE MONARCH OF HORTICULTURAL LITERATURE 


Six large quarto volumes. More than 3,600 pages. 24 full page exquisite color plates, 96 beautiful page sepia halftones. More than 
4,000 text engravings. 500 Collabor2tors. Approximately 4.000 genera, 15,000 species and 40,000 plant names. 


Wnite for 16 Page Prospectus Containing Complete Description and our offer. 
AMERICAN FRUITS PUBLISHING COMPANY, INC. 123-125 Ellwanger & Barry Bldg., Rochester, N. Y. 


























Original and Only Exclusive Nursery Directory Published 


Listing the Nurserymen of the United States, Canada and Europe with their 
addresses. Also shipping laws for Nursery Stock in each state. Completely re- 
vised. Contains valuable statistical matter. In improved form for listing pur- 
poses. -AMERICAN FRUITS PUBG. Co., INc.;.39 State Street, Rochester,N.Y. 


AMERICAN NURSERY 
TRADE DIRECTORY 
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$1.00 





